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2 ways MSPs try to scale
their services:

Same goal.
Very different paths.
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Pathway Reseller Build Everything
Program | In-House

Accessto Tierlll High upfront
data center & 24/7 SOC infrastructure costs

(:) Long timelin
@ Faster go-to-market Iaoungcth n:W::rt\(l)ices

@ Predictable recurring Hiring for
revenue 24/7 coverage

You own the client @ Ongoing
relationship operational risk

| There's an easier way to scale
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